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HOME SELLER’S GUIDE: 
TOP DOS AND DON’TS FOR A 

QUICK SALE 
You want to sell your home quickly and for the best 
possible price, right? What’s the secret to achieving this 
goal? There are several. Use these do’s and don’ts to 
guide your home sale process.  

WHAT TO DO 

Get out of Dodge: When potential buyers view your 
home, they want to see your property, not you. Always 
leave the premises. The buyers will feel more 
comfortable and are likely to spend more time looking 
at your home and fully considering it if you are not 
there.  

Put out the welcome mat: Go the extra mile to make 
your home show well. Declutter. Clean. Turn on all 
lights and open all window treatments before showings 
to create a bright, airy atmosphere.  

Partner with a pro: A real estate agent knows what 
works best in your market. He or she can provide 
invaluable input to make your home stand out among 
the competition. 

WHAT NOT TO DO 

Take it personally: A home filled with personalized 
décor can turn buyers off. Neutralize your home to 
make it appealing to the maximum number of buyers. 
This might mean removing family photos or repainting 
your bright orange bathroom.  

Crowd the skeletons: When you declutter your home, 
don’t simply throw everything in the closets. Your 
storage spaces need to look large, useful, and inviting.  

Overinflate: While you want to get the biggest bang for 
your buck, overpricing your home only delays your sale. 
Consult with a real estate agent who can help you 
determine the right price for your home based on 
features, location, and current market trends. 

Preparing your home for sale can make the differ-
ence between getting the price you want – or end-
ing up disappointed. 

Discover some easy things you can do by re-
questing my free guide, “50 Tips to Prepare Your 
Home for a Speedy, Top-Price Sale.” 

Just call me at (571) 207-0890  or email me at 
adrienne@adriennegreen.com and I’ll send it right 
out to you. 

WANT TO SELL YOUR HOME FAST? 
GET MY FREE GUIDE 

BROUGHT TO YOU BY— 

THE 

CARDINAL 

Products like smartphones and voice-
command speakers used to be the stuff of 
Jetsons-esque fantasies. Then they became 
reality and altered our world dramatically. 
So, what’s next? Here’s a roundup of the 
emerging technologies with the greatest 
potential to change our lives. 

DRONES: These aren’t just for taking 
Instagram-worthy aerial shots. Drones offer 
plenty of yet-to-be-fully realized potential. 
They’re being explored as tools for farm 
crop assessment, law enforcement, and 
disaster relief. 

BLOCKCHAIN: This technology is much 
more than cryptocurrencies like Bitcoin. By 
facilitating the distribution of digital 
information without copying, blockchain 
can power all kinds of activities, from 
providing financial solutions to unbanked 
people to auditing supply chains around the 
world. 

ARTIFICIAL INTELLIGENCE: Computers with 
human smarts get a lot of flak for the scary 
side of their potential. But there’s plenty of 
good stuff too, like an A.I.-powered system 
that analyzes a baby’s cry to instantly 

diagnose birth asphyxia, a top cause of 
infant mortality. 

DRIVERLESS VEHICLES: Autonomous 
vehicles are already here. When they 
become widely available, they could help 
those who are underserved by public 
transportation, reduce the space needed for 
parking, and improve road safety. 

CRISPR: Named after CRISPR DNA 
sequences (clustered regularly interspaced 
short palindromic repeats), this DNA-
altering technology can be used to precisely 
edit genetic information. While it received 
bad press after a Chinese scientist 
announced he had used it to create 
genetically edited babies, the tech has 
incredible potential for everything from 
healthcare to agriculture.  

WHERE WILL TECHNOLOGY TAKE US NEXT? 

MARCH 2019 
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 WHY NOT PASS ME TO A 
FRIEND? 

If you’ve enjoyed this newsletter and 
found its information useful, please pass it 
to a neighbor, friend or co-worker. 

And if you have any comments about it, 
don’t forget to give me a call or send me 
an email! 

HOW DO YOU KNOW IT’S TIME 
TO BUY? 

For many prospective homeowners, the decision 
to buy is one of the most important decisions in 
their life and can be both emotionally and finan-
cially complex. Though it’s not easy, making the 
jump to homeownership can be one of the most 
rewarding decisions you’ll make. 

There are a number of things that may indicate 
you’re ready to purchase a home. When it comes 
to making such a large financial decision, there’s 
no better way than to build up your savings. This 
will not only prove to lenders that you can save 
but may make you more confident in your deci-
sion to make the financial leap into homeowner-
ship. 

Another strong indicator that you may be ready 
to purchase a home are the economic conditions, 
which may improve the rate on your mortgage. 
This will vary depending on your unique financial 
situation, but the lower your interest rate, the 
less you will have to pay in interest over the life of 
the mortgage. With the standard mortgage length 
being 30 years, a small difference in your rate can 
make a significant difference in the interest paid 
during your term. 

Perhaps the most important indicator that it’s 
time to buy is your mindset – are you ready to 
commit? Homeownership comes with many re-
sponsibilities including maintenance, property 
taxes, the process of eventually selling your home 
if you choose to move, and so much more. The 
joys of homeownership and equally balanced 
with the responsibility of it, and you must decide 
you’re ready for both. 
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LOCAL BUSINESS FEATURE: 
Margery Wedderburn of  

Margery Wedderburn Interiors 

Tell Us About The Creation of Your Business: 
Margery Wedderburn Interiors (MWI) opened in 2000. I got my  
undergraduate degree in international business and then went back for a 
masters in interior design a few years later. Design was just where I  
wanted to be. It was perfect.  
 
Describe Your Background: 
As a child we moved all over the country, and I developed an eye and  
understanding for styles and cultures around the U.S.  This keen  
understanding has always come in handy when I am working with various 
clients and understanding their goals. Our firm is able to incorporate so 
much more into our style based on this wide knowledge.  After going to 
college, I worked for a Senator on Capitol Hill tracking legislation which 
was fun, but I realized I wanted to do something more creative and this 
led me to go back to school for the masters in interior design.  
 
What Is Your Goal or Philosophy With This Business? 
Margery Wedderburn Interiors (MWI) inspires and empowers our clients 
through beautiful interiors. We want you to love everything in your home 
and feel good in it. When we are finished with our work, we want you to 
walk through your house and say, “Wow, I LOVE my home.”  
 
How Does Being in Northern Virginia Enhance Your Business? 
One thing I love about Northern Virginia is the proximity to DC and the 
fact that it is such a cosmopolitan area.  Clients here understand fine art, 
fine design and style.  It’s completely inspiring to work with well-traveled 
clients.  
 
Can You Share a Success Story of Someone Using Your Service? 
We designed a client’s home which included their new addition in the 
Leesburg area about a year ago and then the clients suddenly had to 
move across the country for the wife’s work. Their home was on the mar-
ket all of one day before it was snapped up. Apparently the buyers said 
the interior design was what sold them on the house. This is the sort of 
news that makes us so proud!  
 
Can You Share a “Hidden Gem” in NOVA: A place or event that you 
enjoy that’s under the radar ? 
I have two:  The first would be the Lunch Special at Izumi Sushi in Great 
Falls.  They have this lunch special every weekday, and for $10 you get 
soup, salad, and two sushi rolls. It’s such a good deal and great 
food.  The second one would be to go to the Reston Chalkfest which is 
usually every year in September. It’s a great event for families. They have 
professional artists doing street art with chalk which is incredible to see, 
and then you and your family can register and you are given this little plot 
of blocked-off road to create something special with chalk (they provide 
the chalk too).   
 
Margery can be reached at margery@margerywedderburninteriors.com  
or (703) 757-5001. Learn more at margerywedderburninteriors.com. 
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There’s no absolute right or wrong, but choosing the 
perfect haircut can be tricky. There are several things 
to consider. 

Find a style that’s right for the shape of your face. 
For example, a pixie, tousled shag, or layered bob 
flatter a woman’s round face while blunt-cut bangs 
complement a heart-shaped face. Men with round 
faces look strong-jawed with hair shorter on the sides 
and longer on top. The web has tons of good info, and 
many sites and apps allow you to upload your photo 
to preview different looks. 

Pick a style for your hair type. Is your hair thick or 
thin? Curly or straight? Coarse or silky? Keep these 
qualities in mind. You can find a product that changes 

your hair’s natural characteristics or choose a cut that 
works with them.  

Consider the occasion. A serious job requires serious 
hair. An evening on the town is special, and you might 
want a hairdo appropriate for the occasion. 

Choose the style you can live with. If you’re happy 
blowing, fluffing, and taking your time, your options 
are much broader than they are if you’re looking for a 
wash-and-wear do. 

ASK THE AGENT: THIS 
MONTH’S QUESTION 

SHOULD I ORDER A HOME INSPECTION FOR 
THE HOME I AM PURCHASING? 

The short answer is yes. The longer answer is 
why.  

Buying a home is likely one of the most 
significant investments you’ll ever make. You 
want to make sure it’s a good one. A home 
inspection can help with this. The inspection 
can reveal home defects that you would 
otherwise remain unaware of until after you 
move into the property. Then, it’s too late. 
By using a home inspection to discover issues 
up front, you can either walk away from a 
potential money pit or negotiate with the 
sellers to make repairs or offer credits for 
you to do so.  

Considering the amount of money and time 
you’ll be pouring into your home, a little 
extra of both up front are well worth your 
while. And if the inspection reveals no 
concerns? That’s great too. You can then 
have peace of mind knowing you are buying 
a property with no hidden issues. It’s a win-
win  

HOW TO PICK THE PERFECT HAIRCUT 

Each month I’ll give you a new question. Just email me at 
adrienne@adriennegreen.com or call (571) 207-0890 for the 
answer. 

What are the Galilean Satellites? 

QUICK 
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CHICKEN, ARTICHOKE, & LEMON 
BRAISE 

Serves 4 

 1/4 cup olive oil 

 1/4 cup red wine vinegar 

 1/4 cup chicken broth 

 3 garlic cloves, minced 

 2 tablespoons Dijon mustard 

 1 teaspoon each dried oregano, rose-
mary, thyme 

 1/4 teaspoon red pepper flakes 

 4.5 pounds skinless, bone-in chicken 
thighs 

 Salt and pepper to taste 

 2 cups artichoke hearts, drained and 
halved 

 1 onion, chopped 

 1 lemon, sliced 

 Chopped fresh flat leaf parsley for gar-
nish 

Preheat oven to 400 degrees. 

Whisk together oil, vinegar, broth, garlic, mus-
tard, herbs, and pepper flakes. Place chicken 
in a rimmed 13 x 9 baking dish, season gener-
ously with salt and pepper, then pour the oil 
mixture over it. Marinate it here for up to 1 
day or cook immediately. When ready to cook, 
arrange onions, artichokes, and lemon around 
chicken.  

Bake uncovered for 1 hour or until chicken is 
cooked through. Remove from oven, sprinkle 
with fresh parsley if using, and serve.  

This newsletter and any information contained herein are intended for general informational purposes only and should not be 
construed as legal, financial or medical advice. The publisher takes great efforts to ensure the accuracy of information con-
tained in this newsletter. However, we will not be responsible at any time for any errors or omissions or any damages, howso-
ever caused, that result from its use. Seek competent professional advice and/or legal counsel with respect to any matter 
discussed or published in this newsletter. This newsletter is not intended to solicit properties currently for sale.  
 
 

Sudoku instructions: Complete the 9 × 9 grid so that each row, each column 
and each of the nine 3 × 3 boxes contains the digits 1 through 9. Contact me for 
the solution! 
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Adrienne Green 
Samson Properties 
14526 Lee Road, Suite 100 
Chantilly, VA 20151 
571-207-0890 
adrienne@adriennegreen.com 
 www.adriennegreen.com 
Facebook.com/AdrienneGreenRealtor 

 
Thanks for reading! If you're thinking of buying or selling real estate, please get in touch. 


